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7 May 2020
REPORT BACK: CHINA BRIEFING

Compiled by J B Chadwick, CGA

PURPOSE

COVID-19 has meant that travel, and particularly international travel, has been curtailed for the foreseeable future. As a result, CGA is unable to meet and brief important stakeholders in the citrus industry. In order to fill this vacuum CGA is undertaking a number of videoconference calls with important stakeholders. This report deals with a meeting with stakeholders in China.

It was made clear that CGA cannot discuss any issues that may fall foul of competition legislation, or commercial arrangements.

PARTICIPANTS

Included on the call were six representatives from China – they covered wholesale markets in south and north, retail and traders/importers. CGA participants included the Chairman, CEO and Mitchell Brooke.

AGENDA

The meeting started with a presentation from CGA which covered citrus industry statistics (earnings, employment, global production and exports and area), the export volume estimates for 2020, present shipped volumes, COVID-19 in South Africa and the CGA response, logistics report and international market dynamics. 

The Chinese delegates then reported on the situation in China.

CHINESE PARTICIPANTS REPORT

The following comments were made by the delegates:

· Incomes have reduced throughout China. This impacts on consumers spending patterns – and especially on non-essentials.

· Unlike the western world there has not been a pick-up in citrus sales. Citrus and vitamin C not seen as a remedy for colds and flu. In fact, a well-respected doctor has advised consuming more meat and milk.

· There are significant stocks of Egyptian Valencia oranges in stock in China – a figure of 3 000 containers was mentioned. Sales tempo of these oranges is only 30 per day (this is from all markets in China). Guangzhou market reported sales of 10 to 20 containers a day. Participants projected that it would take two months to clear the Egyptian stock.

· All fruit is not making money.

· Restaurants and hotels have been closed – are starting to open now. Valencia oranges were purchased for restaurants and hotels – as they are used for juicing.

· On the other hand, navel oranges which are consumed by families have moved well at good prices. Mostly from USA. The only problem has been the high duties.

· Spanish citrus characterised by cold damage due to cold treatment.

· Hebei province is a big citrus producer – and was closed for a protracted time as it was epicentre of the pandemic (Wuhan City is in this province). Now trade has opened up and as a result there is a lot of domestic citrus available (particularly navels).

· In Shanghai buyers are returning – but there is no euphoria.

· First container of Star Ruby grapefruit from South Africa sold quickly as price kept reasonable – as more containers and bigger volumes expected soon.

· Very few speculators in the markets.

· Chinese view vegetables as essential – not fruit. So disposable income spent on vegetables first.

· From the retail side the report back is that the economy has slowed down – spending has decreased.

· Many have moved on line – but promotions on domestic fruit and vegetables.

· Need promotion and education on benefits of vitamin C. Promotions could be a joint effort between suppliers and retailers.

· There are no problems with logistics.

· On-line e-commerce has changed. People want goods delivered in a matter of minutes (under one hour) rather than hours. Emergence of what is called O to O – On-line to off-line. Where orders are made to local stores on-line and delivered quickly. There is a move to a cashless society.

MESSAGE
The central message was one of caution. Those exporting to China need to be careful and find the balance – this would be a year of survival where prices are set at level that makes sure that fruit still moves. 


